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YES, THAT’S RIGHT; TAKE  10% OFF OF ANY RATE WE OFFER! 
       We have the money to lend, and we intend to offer this sale until a) we’ve loaned 
our million dollars; b) the end of 2010; or c) the board decides to call it off. 
       Here are some examples of possible savings; and, of course, if you’re using the 
money to pay off high interest charge or credit cards, your savings can be even more! 

       You are vulnerable right now.  The terms of credit cards are being changed, as you 
know if you have a card.  Not only are the rates going up, but fees are more prevalent 
than ever.  You might even have one of these “no interest until xx/xx date” cards or ac-
counts.  If so, be cautioned that, if you start making payments after the magic date, the 
interest charges REVERT to the date of the transaction!  With this sale, you have an ex-
cellent opportunity to refinance any of these accounts where the creditors are ready to 
pounce on you.  Get rid of these threatening accounts and take advantage of some down-
home interest rates and service.  You’ll do yourself a big favor!  And this is an excellent 
opportunity for you to get your car-purchase or home-equity dollars at rates better then 
they have been or will be in the near future.  For your own good, please give us a call. 

         NOTE:  These rates apply ONLY TO NEW -MONEY LOANS.  Rates NOT AVAILABLE for refi-
nancing loans with us.  We reserve the right to DISQUALIFY EARLY PAYOFFS .  If funds are used for 
refinancing, accounts to be paid must be identified. 
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Split-rate Category  Q2 
APR 

    Q2 
   APY 

$50,000 -     and over  1.200%  1.205% 
$25,000 - $49,999.99  1.100%  1.105% 
$10,000 - $24,999.99  1.000%  1.004% 

$300 -   $9,999.99  .900%  .903% 
    $ 0 -        $299.99  0.000%  0.000% 

Share-Draft Accounts (Checking) 
ADB of $2,500 or more for the month 

 .125%  .125% 

Christmas Clubs—$100 or more  .250%  .250% 
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Your savings insured to $250,000 

NCUA  
National Credit Union Administration, 

a U. S. Government Agency  

Home Equity Limit Revised 
       As mentioned here in April, we have 
increased the home-equity loan limit to 
$100,000.  Of course, each application 
demands attention to the equity ratio, 
debt ratio, and credit score.  With the 
“10% OFF” sale going on now, it’s a 
great time to think about getting the 
funds you need or refinancing higher-
rate accounts. 
 
Money-$aving Tickets Available 
       Please be reminded you can save 
lots of bucks by buying tickets in ad-
vance of your visits to the following: 
CAMEL BEACH                           $24.99 
CINEMARK 
       Platinum (any show)                   7.25 
       Classic (wait restrictions 
               for new releases}                6.25 
DIETRICH THEATRE 
       Child                                           5.00 
       Senior                                          6.00 
       Adult                                           7.00 
MOVIES 14, Wilkes-Barre                7.25 
 
Let me Count the Ways! 
       Ever hear of a “Excessive Transac-
tions” fees? If you have an account with 
a bank or a “bank-like” credit union, it 
must disclose what constitutes a 
“transaction,” and how many of them 
you can have before fees are charged!  
Can you imagine?  Guess they feel they 
need to count the number of times they 
help their people and then make some 
money on it!  We’re old-fashioned; we’ll 
help you without counting the ways! 
 
Our Courtesy was Noticed! 
       We were required to provide our 
members who have draft (checking) ac-
counts with a notice about the fees we 
charge when we “cover” a debit-card or 
ATM transaction in the event the mem-
ber doesn’t have enough in his or her 
account to pay the item.  This action is 
called a “courtesy-pay” transaction, and 
we provided the proper disclosure.  

NOTES ABOUT OUR WEB SITE: 
 

        Our “do-it-yourself” web site (www.creducomp.com/wcsefcu) is a great place 
for you to get many answers about your little credit union, from its history to cur-
rent rates on savings and loans, to a page full of links to many other helpful or in-
formative sites.  While it is not updated often, much of the data is static and is in-
deed appropriate to our members’ needs. 
 

· One of the pieces of information on that web site is our PRIVACY POLICY; 
and we are happy to tell you that there is probably no organization anywhere 
that is so careful about your nonpublic and even your public data.  In fact, 
about a year ago, the board nixed a plan through which you could probably 
buy insurance products fairly reasonably through CUNA Mutual.  However, it 
would mean that our member name and address list would have to be provided 
to CUNA.  That is, of course, public information about you, isn’t it?  Well, 
even that was too much of a stretch in our eyes; and so, you’re protected from 
a rash of mailings from CUNA!  We hope you don’t mind our “watching over 
our flock” like that! 

 

        There are two other things we’d like to share with you about the web site. 
· First, you’ll find two LOAN APPLICATIONS.  One of them is for our open-

end loans; the other for home-equity loans.  New regulations state that the 
open-end (one-page, 8 1/2” x 11”) application can ONLY BE USED ONCE by 
our members.  In other words, once we take that application from you FOR 
AN OPEN-END LOAN ACCOUNT, we may never take another application 
from you.  There are facts about you we can UPDATE; but no more applica-
tions.  On the other hand, you need to complete a NEW HOME-EQUITY ap-
plication (8 1/2” x 14”) each time you apply for a home-equity loan, because 
those loans are what are referred to as closed-end contracts. 

· Second, please be assured that you NEED NOT BE CONCERNED about your 
privacy as you navigate the web site.  There are NO INTERACTIVE compo-
nents of the site that would cause you to enter data about yourself—data that 
then could be compromised.  If you choose to contact us by e~mail, though, 
keep in mind that your e~mail address and any other information your e~mail 
header might show about you, will be revealed to us in the e~mail.  We pledge 
to you, however, that when you do communicate to us this way, we will use 
your e~mail information ONLY FOR THE SPECIFIC PURPOSE of respond-
ing to your questions or comments.  Your e~mail address will not be sold, nor 
will it be shared with others outside the credit union unless we are compelled 
to do so by law. 


