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If you think this
glass is HALF FULL
then you might feel opties
mistic about the 2008

economy. And, if yo&
feel that way, GET GQ
ING!

You might want t¢
consider that new ca
your home improvemeig
project, or the vacatio
you've dreamed about!

You KNOW that ca
deals abound, that supp
ers are running sales gé
lore, and that travel plans can
be funded at bargain rates! What you
might not know vyet is that your credit-
union board felt very GENEROUS
when they met on St. Patrick’'s day!
Almost every LOAN RATE in our port-
folio WAS LOWERED in anticipation
of the onslaught of OPTIMISTIC
MEMBERS who would be making a
move once the Northeastern Pennsyl-
vania glacier melted!

We've got so much money, we
don’t know what to do! We're in a real
bind! Help us help you with the funds
you need. With youprudentpurpose
in mind, check our rates with a CALL
or VISIT to either office or a good look
at the updated rates on our web site.

We'll be waiting for you; you OP-
TIMIST you!

If you think this glas
is HALF EMPTY, then
you might be feeling pe
simistic about the 200
economy. And, if you fed
that way, MAKE YOUR-
SELF MORE COM]-
FORTABLE by taking
some additional precal
tions!

For one, you migh
want to gather yoJ
monthly statements aif
look at the possibility o
CONSOLIDATING for a|
LOWER RATE than the average ra
you're paying now!

You KNOW that rates are doy
now, that we have lots of money here
our little credit union, and that we st
ready to “talk turkey” with you abo
your debt ratio to see if we can help
LOWER your monthly payments a
get your budget under control. We
the rates on some of your outstand
cards are outrageous—and that, if Y
make nothing but the MINIMUM pay
ments on those cards, you probd
won't be able to pay off the balance i
lifetime.

So bring your pessimistic attitu
into either of our offices, and let
make a happy camper out of you! H
better and spread a little sunshine v
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your thoughtful, careful restructuring!

Either way: We've got you covered!

you

our website, where

find just about anything you'd like to know about us

isi

ourself to vi

T to vy

You owe

You'l never know
just how much you
can save
(and the hastle of switching after)
you if you
don't CALL US
BEFORE you sign elsewhere!
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< %‘; Split-rate Category APR ABY
\%?’%\ $50,000 - andover 2.625%  2.651%
%5\ $25,000 - $49,999.99 1.750%  1.762%
%2\ $10,000 - $24,999.99 1.000%  1.004%
%%\ $5,000- $9,999.99  .750%  .752%
3%\ $300- $4,999.99  .750%  .752%
\® 3 $0-  $299.99  .000% .000%
Share-Draft Accounts (Checking) .250% .250%
ADB of $2,500 or more for the month
Christmas ClubS—s100 or more .500% .501%

Yes, we've LOWERED LOAN RATES and we'd like see you borrow.
BUT, let's keep the historical credit-union philgéy in mind: “Loans foipru-
dent purposest reasonable rates. That's one of the premises
upon which we’re founded. What we DON"T want te $& our
members getting into trouble—and it happens allasily.

For example, we don't think it's a wise mdeebuy a car—
no matter how cheap—if the payments are going &hpuour
debt ratio into a dangerous range. Even ZERO %beatianger
ous if the payments become too much for you.

And, as hard as it is to believe (wink), there amnscru-
Q&\"’ pulous lenders/dealers/merchants everywhere whavilieg to let you
~ / have all the money you want. Let’s face it: Theydut to move mer-
chandise (or money). With the attention latelytlom credit-card industry,
the not-so-well-known truth might become more obsie-that the “minimum
payments” keep an obligation goifgrever.

More and more people are finding they aredry “over their heads” and the
next thing you know, their credit rating is shdthe next step is pleading with the
lenders, who majforgive” some debt and then send@99-Cat tax time. [If that
happens, by the way, the amount reported is usd@)ABLE income that is
subject to federal, state, and local tax—talk alvompounding the troubles!]

So, the last thing we want to do is pushloans into the hands of members

whose financial future is jeopardized.

If you'd like to talk about your debt ratémd borrowing possibilities, there is
no better place to do it than in either of oured#. WE CAN HELP YOU evalu-
ate your current position and look realisticallyyatir borrowing needs. CALL.

Pssstl: Did you hear about the new 2009 TAX DEDUCTION for TAXES paid on a NEW vehicle?

Need help PAYING
your last-minute TAX
obligations?

Give us a call!

We've got lots of money and can b
you out. If you qualify, you can get
one-year “TAX-RELIEF” loan for 7%.

a

How Long Has it Been Since . . .
. . you've checked yowaccount detail®

Are your JOINT OWNERS listed
correctly?

Is yourADDRESS correct?

Is your CHILD’S ACCOUNT ref-
erenced properly?

Is your BENEFICIARY designated
properly?
Are you sure about those who 4re
AUTHORIZED TO ACCESS
your account?

Fee-Free ATM'’s All Over the Place!

Yup; at Sheetz! It works; try it!

2°°2 %
AYS

SPOe
/~ Better
O CALLl
Z Check the
WEBSITE

for an example!

Your savings insured to $250,000

NCUA

National Credit Union Administration,
a U. S. Government Agency

Here are the rates and monthly payments—for Payment— Payment—with

a member with an excellent credit rating and pay- Term Rate without CDI CDI
roll-deducted payments—for a conventional loan of

$20,000 for a new car. It you'd like to seeme 36 4.00% $590.49 $605.82
great alternativesto these conventional loans, visit 60 4.25% $370.61 $383.26
our website, go to the “Car-Loan Page and clicki on

the red car! We can work with you many ways to 72 4.50% $317.51 $329.58
get you in a new(er) car within your budget! 84 5.50% $287.43 $299.45




